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B crarbe paccMOTpeHa DBOJIIONUS KOHLENIIMH MapKeTHHra — OT MapKeTHHIa, OPUEHTUPOBAHHOTO HA IIPO-
JyKT, 10 MapKETHHra, OPUCHTHPOBAHHOTO HAa HAJa)KMBAHUE IPOYHBIX B3AaHMOBBITOJHBIX OTHOIICHHH C KIMCHTa-
MU M ITapTHEPAMH; 0XapaKTePH30BaHbI JABKYILUE CHIIbI PA3BUTUS KOHLICIIIIUM MapKETHHIa. Bbl/ieIeHbI OCHOBHbIE
MIPeHMyIecTBa KOHIETIIIHY MapKeTHHTa B3aHMOOTHOIeHH. [IpenMymiecTBa A1k KOMIIAHUH: CHIDKEHUE U3IEPIKEK
1 co3qaHne OGapbepa Al BXOJa KOHKYPECHTOB Ha PHIHOK. [IpenMyIiecTBa st KIMCHTOB: MCHXOIOTHYECKUE, COLU-
aJIbHbIC ¥ 3KOHOMHYeckue. OnpeeieHo NPUKIIaTHOE 3HAUYCHHUE KOHIICIIIMI MaPKETHHIa B3AMMOOTHOLIICHHUH, BbIpa-
JKEHHOE B ()OPMUPOBAHHUU KJICHTOOPHEHTHPOBAHHON CHCTEMBI YIpaBJIeHUs GUPMOil. BbIieIeHbl OCHOBHEIC YepTHI
KJIMEHTOOPUEHTHPOBAHHOTO yrpasieHus. Onucana nHpOpMAIMOHHAS CHCTEMa, Ha3HAYCHHEM KOTOPOH SIBISCTCS
aBTOMATH3alHsl OM3HEC-TIPOLIECCOB KOMITAaHUH, 00ECIICUMBAIOIINX B3aUMOJICHCTBHIE BCEX €€ MOAPA3JCICHHI C K-
enramu — cucrema Customer Relationship Management (CRM). Crenan BBIBOZ O TOM, KaKHM 00pa3oM CBsI3aHbI
CRM-cucTeMa U KITHEHTOOPUEHTUPOBAHHOCTh KOMIAHUH.

CRM-cucrema

THE DEVELOPMENT OF THE RELATIONSHIP MARKETING CONCEPTS.
THEORETICAL AND APPLIED ASPECTS

Koshurnikova Y.E.
Irkutsk State University, Irkutsk, e-mail: jk_irk@mail.ru

Evolution of the marketing concept from the product oriented marketing to the customer relationship marketing
was reviewed, and driving forces of marketing concept development were described in this article. Main advantages
of the relationship marketing were distinguished. The advantages to the company are a decrease in expenses and a
creation of a barrier to an entrance of competitors. There are advantages to the clients the psychological, the social
and the economic. Applied meaning of the relationship marketing concept expressed in building Company Customer
Oriented Management System was determined. Main features of the Customer Oriented Management were singled
out. Information system aimed at automation of Company business processes providing for cooperation of all
divisions with Customers was described — Customer Relationship Management (CRM) system. Conclusions on

how CRM-system and Company Customer Orientedness shall be linked together, were made.

Keywords: marketing, marketing of relationship, transaction costs, trust, customer-oriented company,
customer centricity, Customer Relationship Management system

MapKeTHHTOBbIC KOHIICTIIIHUA  TICPEIKUITH
pAI U3MEHEHUH, KOTOPHIE OTpaXKajdl M3MEHE-
HUS B PIHOYHOM jesTernbHoCcTH Gupm. Beiie-
JISIFOT TSATh OCHOBHBIX KOHIICTIIMM, Ha OCHOBE
KOTOPBIX OPTaHHU3AIUU OCYIIECTBISIOT YIIPaB-
JIEHUE CBOECH MapKETHUHIOBOU JESATENbHOCTBIO:
KOHIIETIITUST COBEPIIICHCTBOBAHMSI TIPOHU3BOII-
CTBa, KOHIICIIINS COBEPILICHCTBOBAHUS TOBAPA,
KOHIICTIIUSI WHTCHCU(DHUKAIIMN KOMMEPUYECKUX
YCHIINH, KOHIIETIIUS MapKeTHHTa (4 «P»), koH-
LEMNIUs  COIMANbHO-3THYHOTO MapKETHHTA.
I'maBHOW 0COOCHHOCTBIO DBOJIIOIMH MapKe-
THHTA SIBJSICTCSl TIEPEHOC BHUMAHHSI C IIPOM3-
BOJICTBA U TOBapa Ha JOCTHYKCHUE MAKCUMAITb-
HOM TMOTPEOUTENHCKON YIOBJIETBOPEHHOCTH,
OpHEHTAIMI0O HAa TPOOIEMBI H XKEJaHUsS I10-
TpeOuTeel, MOBhIIIEHNE Ka4eCcTBa )KU3HH, 3a-
00Ty O COXpaHEHWHW W YIYYIICHUH SKOJOTHH.
Bce ATH KOHIENITUU MPUCYTCTBYIOT CETOIHS
B IIPAKTUYECKOM MAapKETUHIOBOM JESATEIBHO-
CTH (QUPMBI.

CerofHs MOXKHO BBIZICITUTH IIIECTOW ATall
sBorort (1995 . mo ceromgHsAIIHETO THS) —
9TO MAapKETHHT B3aMMOJACUCTBUS WM Map-
KeTUHT B3aumMOOTHOIeHu# (MB). OTtoT sTan
paccMarpuBaeTcsl Kak HoBas (uiIocopus Be-

JleHns1 OM3Heca W OCHOBBIBACTCS Ha yIepika-
HUU W YJIyYIIEHUH OTHOUIEHHH C TEKYIIUMHU
NOTPEOUTENSIMH, a HE HA TPUBJICYCHUH HOBBIX.
OOBEKTOM ympaBieHHsS MapKETHHIOM CTaHO-
BATCSI OTHOIICHHS C TIOTPEOUTEINSIMU U JPyTH-
MU Y4aCTHUKaMH TIPOIIecca KyIUTH-TIPOIAKH.

OObekTuBHAsT 00YCJIOBJICHHOCTh BO3HHK-
HoBeHMs MB u ero criennuka pacKkpbiBaeTCs
C MPHUBJICYEHUEM TEOpPHU HH(OPMALUOHHOTO
o0miecTBa, TEOPUU COLUAIBHBIX CETed U MH-
CTUTYIIMOHATBHON TEOPHUH TPAHCAKITHOHHBIX
M3JIePKEK.

1. TeopeTuyeckoe comep:kaHue KOH-
nenuun MB. Tepmun «MBy» («relationship
marketing») ObLT BBEJICH B HayuyHBIH 00OOPOT
JI. Beppu B 1983 1. [11]. MccnenoBanus B 3TOi
00TacTH WHTEHCHBHO IPOBOJAMINCH C KOHIIA
1970-x rr. Tak, B CIIA psim ydeHBIX HCCIe-
JIOBAJIM JOJITOCPOYHBIE MEX(DHUpPMEHHbIE B3a-
MMOOTHOIIEHUSI Ha NMPOMBIIIIEHHBIX PBIHKAX.
B EBporie ¢ xonma 1970-x IT. Ha NpOTSHKEHUN
JIBYX JICCSITUIICTUI PEAIN30BIBAJICS MEXK TyHA-
POIHBIM HCCIEAOBATENBCKUN MPOEKT TPYMIIbI
IMP (Industrial Marketing and Purchasing) mo
M3YyUYEHHUIO MPOoOIeM MPOMBIIIJICHHOTO MapKe-
TUHTA U 3aKy1oK. [Ipo0iembl B3anMoaecTBUs
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B MEK(UPMEHHBIX CETSIX pPaccMaTpUBaIOTCs
U POCCUIICKMMU HccieoBarensiMu. B paborax
A. Crepnuna, A. Apmumsuinu u B. Katbkano
aHaM3upyeTcst npobiieMa pa3BUTHUSI CETEBBIX
CTPYKTYp Kak HOBOH opraHu3aunoHHOH ¢op-
Mmbl ynpasieHud. O. Tpetbsik u M. PymsHiesa
MIPOBOAAT O0OOOMIAIOMMNA aHAIN3 OCHOBHBIX
TPaKTOBOK (heHOMEHa CeTeBbIX HopM MeKPHp-
MeHnHo# koomeparuu. O. Tpetrsk u O. FOmnna-
meBa 0000LIAl0T Pe3ysIbTaThl TEOPETUUCCKUX
HCCIIeI0BaHU I HOBOM KOHLIEIINU MapPKETHHIO-
Boro ympasneHus ¢upmoii. B padore C. Kyma
AHAIM3HUPYIOTCA MEX(UPMEHHBIE CETH Kak
HanOoJee croxHas popma pazsutus MB.

C xonna XX B. MB npouHo Bolien B 4uc-
JO CaMBIX aKTyaJbHBIX TEM MPAaKTHUYECKOTO
U TEOPETHYECKOTO  Pa3BUTHA  MapKEeTHHTA.
IIpoBenennsrit J[. UranoM BceoOBbeMITIONTHIA
aHaJIM3 B3aMMOOTHOILICHWH B cdepe Mapke-
TUHTA PACKPBUI BIMSHUE B3aUMOOTHOIIEHUH
Ha COBPEMEHHBIE MApPKETHHIOBBIE CTpPaTETHU
U IIPaKTUKy MapKeTHHIa B COBPEMEHHOH Ou3-
Hec-cpene [4].

CrenuanucTsl  HaCUUTHIBAIOT
50 ompenenenuiit MB.

JI. beppu nonpasymeBas Moj HOBOM KOH-
LEnuel «3aBoeBaHHE KJIMEHTOB, MOAJEp-
KaHWE M yKpeIUIeHHEe  B3aUMOOTHOLICHUH
¢ Humu» [11]. K. I'pénpyc BbIAENISIT OCHOBHOM
(dbyHKIIMEN TOWCK, (OPMHUPOBAHHE, MOIIEP-
JKaHWe, YKpEeIUIeHHWe, a IpH HeOoOXOAMMOCTH
U TIpepbIBaHNE B3aMMOOTHOILIEHUN C KIMEHTa-
MU H APYTMMH 3aHHTEPECOBaHHBIMH B pado-
TE KOMIAHHMU cyObeKkTamH pblHKa. P. Mopran
u lII. XaHnT paccmarpuanu Teoputo MB kak
4yacTh ceTeBod napagurmbl. OHM TOHUMAIOT
€ro Kak yTmpaBlIeHHE, HallPaBJIEeHHOE Ha yCTa-
HOBJICHHE, Pa3BUTHE U MOJJIEpP)KaHUE YCIelll-
HBIX B3aUMOOTHOIIIEHHI 0OMeHa [6].

[To ®. Kotnepy, «MB — npakruka noctpo-
€HMS JIOJITOCPOYHBIX B3aMMOBBITOIHBIX OTHO-
LICHUI ¢ K1l04esblMu NapmHuepamu, 63aumo-
oelicmeylowumMy Ha puliKe: nompeoumensimu,
NOCMABWUKAMY, OUCTNPUOLIOMOPAMU 6 YENAX
VCMAHOBNEHUS OTUMETbHBIX NPUBUTESUPOBAH-
HbIX omHoweHui» [5].

OcCHOBHbBIE Kareropuyd HOBOIO IIOAXOnA
B MapKETHHTE — B3aNMMOJICHCTBHE W OTHOIICHHUSI.
B pamkax nomxona Obi1a MpenprHsITa MONBITKA
HE TOJIKO OINHMCAHUs, HO U ONpPEAEIEHHs 3aKo-
HOB, 110 KOTOPHIM pa0OTaeT MEXaHW3M B3aHMO-
JEHCTBHS PHIHOYHBIX CYObEKTOB. DTO 00yCI0BHU-
JI0 CBA3b Noxxoza ¢ Oonee (yHAAMEHTAILHBIMU
TCITUIMHAMH — JKOHOMHKOM, COITMOJIOTHEN,
CTpaTerMyecKrM yTIpaBIeHUEM U JIp.

[lepeiinem Kk mogpoOHOMY OIMCAHHUIO Pa3-
JUYUN MEXTy TPaAULIMOHHON MapKeTHHIOBOM
crparerueii u MB. MB ominuaer Hampas-
JICHHOCTh B IIEPBYIO OYepelb Ha YIep:KaHUE
«CBOMX», TOCTOSTHHBIX KJIMEHTOB. B Tpanuiu-
OHHOM MapKeTHHI€ JOMHUHHUpPOBaJIa arpeccuB-

OonbIe

Hasl «HACTyHareibHas» CTpaTerus, KoTopas,
BO-TICPBBIX, ObLJIa HAIMpPABICHA HA 3aBOCBAHUH
MOTEHIUAILHBIX TIOTPEOUTENEH, a BO-BTOPBIX,
Ha MepeMaHUBaHUK HEYIOBICTBOPCHHBIX KIIU-
€HTOB KOHKYPEHTOB.

B MB cunibl TpataTcs Ha NoajAepKaHue
JIOBEPUTEIBHBIX, JOJITOCPOYHBIX OTHOIICHUI
C TIOCTOSIHHBIMH WJIM «CTapbIMU» KIHUCHTaAMHU
¢upmbl. XoTs, KOHEUHO, paboTa HaJ| MpHUBIIE-
YEHUEM HOBBIX KJIUCHTOB SIBISICTCS Ba)KHOM,
HO He mepBoouepenHoi 3amaueid. Llenbio sB-
JeTCA yAep)KaHWe WM YBEIWYeHHe dncia
JIOCTYITHBIX KOMITAHUH KJIUEHTOB. J{1s1 jocTh-
JKEHUS! PUOBUIBHOCTH CTPATEIMH MPUBJICUE-
HUS M yJIep>KaHUS JOJDKHBI paboTaTh COMIAco-
BaHHO [9].

BosHukimas B Hadane 80-X T010B BO3ZMOXK-
HOCTh IIOCUMTATh COBOKYIHYIO CTOWMOCTb
BCEX MOBTOPHBIX MOKYIOK MOCTOSHHOTO KIIH-
€HTa 3a CpejiHee BpeMs OOIICHHS C HUM I10-
pOIWIIO Yy Pa3UYHBIX KOMIIAHWH ropsidee
JKEIIaHUE HAJIKHO 3aKPENHUTh OTHOIICHUE
c ximentoM. [loarBepamnack wu3BecTHas 3a-
koHOMepHOCTh 80/20: 20 % Hambosee BEpHBIX
nokynareneii aenmator 80% mokynok. Ilocne
MOJITBEPKICHUS ATOro (DaKTa >KeJIaHue orpe-
JeauTh U yaepsxkath 3t 20 % cTajo emie cuiib-
Hee. Peus uyet o mporpammax hopMupoOBaHUS
JOSITPHOCTH K MaraswHy, ¢GupMe, TOProBOi
Mapke, O Co3maHnu Kiry0a, e oomuM OyaeT
JKEJIaHHUE T0JIb30BAThCS YCIyraMu (PUPMBI, T10-
KyIaTh TOBAPHI OMPEACICHHOTO Mara3uHa Win
KOHKpeTHOW Mapku. Kommanusi, co3nmaBinas
Takol KiIyO, moiy4aer OOJNbIINE MPEeHMYIIe-
ctBa. OHa 3HAaeT CBOMX IYYIINX KIMEHTOB,
3HAET, YTO OHM TOKYMAIOT U CKOJIBKO TPATHT.
Ona MoxeT OBITh yBEpeHa, 4TO WieH KiyOa
MPUBEACT CBOMX JApy3ed u 3HaKoMbIX. OHa
CMOXET ITPOU3BOJIUTH WK 3aKa3bIBaTh TOBAPHI
C ydeToM OyIyIIUX HHTEPECOB ITOKYIaTelNeH.
UsneHs! KiTy0a MOCTOSHHO CTUMYIUPYIOTCS Ma-
TEepUATBHO U MOPAILHO [7].

MapkeTuHr B3aUMOJIECUCTBUS TIOBBIIIAET
3HAYUMOCTh JIMYHOCTH, JINYHBIX KOHTAKTOB
B cucteMe 3(PQPEKTHBHBIX KOMMYHUKAIUH,
KOTOpBIC HAIIpPaBIIEHbl HA TOOIIPEHHE B ITO-
KyTareyie ero ONIyIIeHHs WHINBUIYaTbHOCTH
Y YHUKQJIBHOCTH. bonee Toro, oH pacmpeje-
JIIET OTBETCTBEHHOCTHh 3a MPHUHATHE peIlie-
HUM B 00JIACTH MapKETHUHTa HA BECh IIEPCOHAT
MIPEIPUSATHS.

S1. Topnon ormeuaer Takue 0cOOEHHOCTH
MB, koTOpble HUKaK HE CBOWCTBEHHBI Tpaju-
[IMOHHOM KOHIICIIIIUH MapKETHHIA:

1. Co3nmaercst QaxTudeckn HOBOE Oiaro
JUTSL MHJTUBUIYaJIbHOTO TTOKYTIATElIsl, & BBITOIbI
OT ITOM NIEATEIBHOCTH PACHPEICISIOTCS MEXK-
JIy BCEMHU YYaCTHUKaMHU B3aUMOJICHCTBHS.

2. IlpusHaercsi KJroueBask pojb HHIWBH-
IyalIbHBIX KIIMEHTOB. biaro co3maercst BMecTe
C TIOKYTIATEJISIMU, a HE JUTSI HUX.
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3. Becy OusHec-mporiecc  (TEXHOJIOTHH,
MarepHuaibl, CpeicTBa KOMMYHMKAIIUH, Tep-
COHAJI, CTPAaTerul U CTPYKTYpPbI) (POpMHUpYET-
Csl M COIVIACOBBIBACTCS MO 00eCIeUeHUE TOro
KOHEYHOT'O Pe3ysbTara, KOTOPhIN XKeJaeT Moiy-
YUTh IOKYIIATENb.

4. B pexuMe peasbHOrO BPEMEHH IIPOMC-
XOJIUT COBMECTHas paboTa MOKymaress U Mpo-
JlaBLa.

5. SIBHBIE TIPUOPUTETHI OTJAIOTCA  IIO-
CTOSTHHBIM IOKyHaTesiM, C KOTOPBIMU pas3-
BHUBAIOTCSl M COBEPLICHCTBYIOTCS OTHOLICHHUS
B MEPCIIEKTUBE.

6. CTpouTCsl U MOIACPKUBACTCS  IIETIOYKA
B3aMMOOTHOILEHUI BHYTPH OpraHU3aliy, MexX-
Jly OpraHu3aluel u ee OCHOBHBIMU ITAPTHEPAMU
Ha PBIHKE W KOHEYHBIM TIOTpeduTenem [2].

B Hacrositiee Bpems B ICTOPUU MAapKETHH-
ra 3aBepuIeH MOJHBIA KPYT: OH HAYMHAJCS OT
TOPIOBJIM «OJMH Ha OJUH)» C IOKYIIaTeleM,
yepe3 Oe3MMYHBIH MHUp OE3NUYHON MacCOBOI
peKiIaMbl K COBPEMEHHOMY  MEPCOHAIN3H-
POBaHHOMY JIMYHOCTHOMY OOCIYy>KHBaHHIO.
VY norpeOuTess NOsBISETCS «CBOS MapKa HIIH
MarasuH, a y Mara3uHa IosIBIISIETCS «CBOI TI0-
CTOSTHHBIN M BepHBIN mokymnarens [7] . Takum
00pa3oM, OTHOLICHHS CTAHOBSTCS BXKHEHIITUM
pecypcoM KOMIIaHMH Hapsy ¢ MarepHaJIbHBbI-
MH, (PMHAHCOBBIMH, MH(OPMALMOHHBIMH, Ye-
JIOBEUECKUMH U IPYTUMH PECYpPCaMH.

IIpeumyiecTBa 111 KOMIIAHUU:

1. CHMkeHHUE U3JCPKEK, OCOOCHHO CBS-
3aHHBIX C MPUBJICYEHUEM.

2. Co3nanue 6apbepa j1st BX0/1a KOHKYPEH-
TOB Ha PBIHOK 32 CUET yIepKaHUs CTaOUIbHOM
TPYIIIBI TOTPEOUTENEH 1 Tepconana (GupMBL.

3. [losiBNeHue KIIOUYEBOM TPyMIbI MOTpe-
Oureneli, oOecrieunBaroOIel PHIHOK Ui Te-
CTHUPOBAHMS M BBIBEJECHUS HOBBIX INPOAYKTOB
C MEHBILIUM PHCKOM.

Bobiroab! nogxona 1/1si KJIMEHTOB:

1. Ilcuxomoruueckue — TECHOE OOLICHHE
C KOMITaHUEH.

2. ConmaibHBIE — APYKECKUE OTHOIICHHUS
C IIEpCOHAJIOM.

3. DKOHOMHYECKHE: TOIYy4YEeHHE CKHJIIOK
1 TOBapa, KOTOPBIH NPHUCIOCOOIEH I10J KOH-
KpPETHOTO TIOTPEOUTENSI.

Pa3HOBHIHOCTBIO WM, TOYHEE, MPHKIAJI-
HOM 4acThio KoHIenuu MB sBiseTcs: KoHIen-
ust knuertoopueHtuposannoct (KO). B kon-
menuuu KO Takke MOXHO OTMETHTH CBOMX
aBTOPOB M CBOM aKLEHTHL. IlepBble ynoMuHaHus
0 HEOOXOJMIMOCTH HCCIIEAOBAHUS TTPOOIEMBI
OpPHEHTAINM Ha KJIMEHTa BEIYTCSI C CepEIHHBI
1950-x rT. B paMkax (opMHUpyIOLIEHCS KOH-
uenuuu peiHOuHOM opuenTauuu (I1. dpakep,
Jx. MakKurepuk, T. JleBurt). PazBuBast momo-
>KEeHUs1 9ToM KoHuenuu, X. bapkenaiin, b. Jlap-
neH, P. Xus, P. Jlam, K. Maknamapa u zip. one-
HUBAJIM CTENEHb IMPAKTUYECKOTO MPUMEHEHUS

PBIHOYHOW OpHEHTAITNH B KOMITaHUH. A. Der-
ToH, P.JIup, @.Bebcrep wm3ydanu ¢axropbl
U CTETICHb MX BIHMSHUS Ha BHEIPEHHE KOHICTI-
LM PBIHOYHON OPHEHTALMH B KOMITaHHH.

Bropoii aTan pocta uHTEpeca K U3yUCHUIO
TEeMaTUKU OPUEHTALMN Ha KIIMEHTa IPUXOJUTCS
Ha Hayajo XXI Beka. B aToT nepuoa opueHra-
s HA KJIMEHTa OKOHYATEJILHO BBIJCIHIACH 3
KOHIICHIIMU PHIHOYHOM OpHEHTALMH KaK camo-
CTOATENIbHOE HampasiieHne. Yuciao myOnuka-
M 1O JAaHHOM TeMaTuKe B BeAyIIMX PELECH-
3upyeMbIxX KypHanax Journal of the Academy
of Marketing Science, Journal of Business
and Industrial Marketing u ap. mpogomxaer
CTPEeMHUTENBHO pacTu. Psn  wuccrnenosarenei
(JIx. Uler, I1. DHTapauo u ap.) MOCTaBUIIN BO-
IpOC O CYLIECTBOBAaHUM U (JOPME OpHEHTALUH
Ha KJIMEHTa HA Pa3BUBAIOLIMXCS pbIHKax. [lo
UX MHEHHIO, B YCIIOBUSIX Pa3BUBAIOIINXCS PHIH-
KOB KOMIIAaHHWHU JIOJDKHBI B OOJBIICH CTerneHH
CIOCOOCTBOBATH PAa3BUTHIO PHIHKOB (00y4YeHHUE
KJIMEHTOB), a HE 0OCITY)KUBATh CYILECTBYIOILUE
MOTPEOHOCTH (OpUEHTAITUS Ha KIIMEHTOB).

BaxHocTh 1 HEOOXOAMMOCTh MAapPKETHH-
TOBOW OpHEHTAIlMH Ha BHICTPaWBaHHWE WHJIU-
BUIyaJIbHBIX OTHOIICHUH ¢ MOTpEOUTENSIMH
u KO o0ycnoBieHa COBpeMEHHBIM Pa3BUTHEM
TOBAapHOTO MHUpa M pblHKa. Ha ceropnsmHuit
JICHb MPEUIOKEHNE Ha PHIHKE OUCHb BEIHKO:
TOBapbl U YCIYyTH Bc€ OOJbIIE CTAHOBSTCS
CTaHJAPTH3UPOBAHHBIMHU, & YCIYTH YHUDHIIU-
POBaHHBIMH, YTO MPUBOIUT K OPMUPOBAHUIO
MOBTOPSIONIMXCSA MapKETHHIOBBIX PELICHUH.
[losTOMYy €QMHCTBEHHBIH CIIOCOO YyHepKaTh
NOTPEeOUTEINs — 3TO UHIUBHULYyaJIbHOE BBICTpA-
UBaHWE OTHOIUGHWH U MHAMBUIyaJIN3aLys
TOBApOB M YCIYT 3a CUET MPUCIIOCOOICHUS
K UHIUBUyaJbHBIM TIOTPEOHOCTSM KITHCHTA.
VYcraHOBIEHHE JIOJATOCPOYHBIX  TOBEPHUTEIIb-
HBIX OTHOIICHUH C KIIMEHTAMH TI03BOJISIET CHU-
3UTh TPAHCAKLMOHHBIC M3IEPKKH PBIHOYHBIX
CIEJOK: IoUCKa HMH(OpMALUY, 3aKJIIOUEHUS
KOHTPAKTOB, M3MEPEHUS KayecTBa TOBapa, 3a-
HIUTHl TIPaB COOCTBEHHOCTH M 3alUTHI OT OII-
NOPTYHUCTHYECKOTO MOBEACHUS (QHUPM H IO-
kynareneir. B MB pa3paboTka, Mpon3BOICTBO
Y TIOCTaBKa OOBENHSIOTCS B OJIMH OW3HEC —
MPOIIECC, HAMpPAaBICHHBIM HAa pEIIeHHE KOH-
KpeTHoW mpoOiembl mokymatens. CozgaHue
KJIMEHTOOPHEHTUPOBAHHONH KOMITaHUH TpeOy-
€T MepPEeCTPOHKN U CUCTEMBI HE TOJILKO MapKe-
THHTa, U CUCTEMbI yIpaBieHHs (HUPMOH.

2. MapKeTHHI B3aUMOOTHOIIEHUMH: NPHU-
KJIAJHOM acnekT. [IpukiagHOi acrieKT HOBOTO
MOX0JIa MAPKETHHTA COCTOUT B TIPAKTHYECKOM
3HaUMMOCTH €ro MpUMEHEHHs Ajsi odecreye-
HUSI KOHKYypeHTOCTOCOOHOCTH ¢upMbl. Tak,
uccnenosanust MB roBopst o ToM, uTo:

1) He TOJBKO 3arpaTbl Ha INPHUBJICUCHHE
HOBOTO KIIMEHTa B 6 pa3 OoJblle 3arpar Ha
MOBTOPHBIC MPOJaKH; HO TAKXKE €CIIU KIUEHT
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yIIIea HeyJOBIETBOPEHHBIM, TO TOBTOPHOE 3a-
BOCBAHWE €r0 BHUMAHUSI OpPTaHU3aIllud OyleT
CTOUTH B 25 pa3 gopoxe [8];

2) B3aMMOOTHOIIIEHUS C OOJIBIICH YaCThIO
KIIMEHTOB HAaYMHAIOT MIPHUHOCUTH YCTOHYHUBYIO
IpHOBLTH TOJIEKO Yepe3 TOJ IMOCcie Hadana pa-
0OTHI C HUMH: €CIIM HOBBIM KJIHEHT paboTa-
eT ¢ hupmoil MeHee rofa, TO 3aTpaThl HA €ro
MIPUBJICUCHUE HE OKYyMarTCs, U pupma HeceT
yOBITKY;

3) 3aKIIOYUTH CJIENKY C YK€ WMEIOLTUMCS
KJIIMEHTOM CYIIECTBEHHO Jierde u B 5—10 pa3
JIETIICBIIC, YeM C HOBBIM TTOKYTIATeIIeM;

4) yBeTUYCHHE MPOIICHTA YIS KAHUS KITH-
EHTOB Ha 5% yBeIMUYUBACT OOBEMBI IPOJIAK
Oonee, ueM Ha 25 %, a mpuObLTE —HA 50100 %);

5) oxono 50% CyImIEeCTBYIONIMX KIHEHTOB
OOJBITITHCTBA KOMIIAHUH HE TIPUHOCST ITPUOBI-
U u3-3a HEA(PGHEKTUBHOTO B3aMMOACHCTBUS
C HUMU;

6) HEYJIOBJICTBOPCHHBIC B3aMMOJICHCTBUEM
C KOMITaHUEH KJIUEHTHl TUPAKUPYIOT OTpHULA-
TebHOE MHEHHE O Hel CYIIECTBEHHO IIHpE,
YeM YJOBJIETBOPEHHBIE — IMOJIOKUTEIHHOE.

Bce 3710 TOBOPHT 0 TOM, UTO HaJAKUBAHHE
JUTATEIIBHBIX  TIOJIOKUTEIBHBIX ~ OTHOILICHUI
C KJIMEHTOM JaeT OLIyTUMYI TPUObUTH (up-
M€, U yAepKaHUE YKE CYLIECCTBYIOIIMNX KIUEH-
TOB SIBJISIETCS] BXKHEUTIINM (haKTOpoM obecrie-
YeHUS KOHKYPEHTOCTIOCOOHOCTH (PHPMBI.

KiunenToopueHTUpOBaHHBIA TTOJIXO MPEA-
moJjlaraeT TPU OCHOBHBIC TO3HUIMH: TIIYOOKOE
[IOHMMaHUE TMOTPEOHOCTEH KineHTa; dpdek-
TUBHOE YJIOBJIETBOPEHHE MOTPEOHOCTEH KIIH-
€HTOB W IMOJIy4e€HUE OpraHu3aIfei Jomod-
HUTENBHOW TPHUOBUIN 3a CYET MEePBBIX IBYX
nmo3unuid. JlomomHuTebHAsS TPUOBLITH BO3HU-
KaeT 3a CYET MPOJIAXH JTOMOTHUTEIHHBIX TOBA-
POB U yCIyT KiIueHTaM KommaHuu. CiencTBu-
em niepexona k KO siBisieTcss BBICOKas OIeHKA
KJIMEHTOM TMOJUTHUKHU U JICUCTBUM KOMITaHUH.

Brimenum ocHoBHBIE 3Jj1eMeHThI KO, BHe-
JIPCHUE KOTOPBIX SIBISICTCS HEOOXOIUMBIMHU
[IaraMy MOCTPOCHUS KIIMEHTOOPUECHTUPOBAH-
HOW KOMIIaHHH:

1. [louumanune. Kommmanust IOKHA I10-
HATH, KTO €€ KITFOUEBBIE KIINEHTHI, KAKIMH KPH-
TEPUSIMHU OHH €€ OyIyT OIEHUBATh, U BCE CBOU
pelIeHus] OpUCHTUPOBATH HA ITU KPUTEPHH.

2. Bociutanue corpyiHukoB. Kommnanus
JOJIKHA JIOHECTU N0 COTPYIHUKOB, KaK OHa
CMOTPHT Ha MUP U KaKOTO MUPOBO33PEHUS OHA
oTpedyeT OT CaMoro COTPYIHHKA.

3. O0yuenue coTpyiHukoB. OOydcHHC
JIOJDKHO TPOMCXOIUTh, OMHUPasCh Ha chopmu-
POBaHHBIN OIPEJEIICHHBIN YPOBEHb BOCIIMTA-
Hus. g noseimeHust ypoBHst KO koMmanus
JIOJDKHA OOydYWTh CIoco0aM peanu3aiiu pa-
0oumMx 3amad, crocodaM pearupoBaHusI Ha TH-
MMAYHBIE paboune CUTyallul U criocodam pea-
TUPOBAaHUC HA HETUITUYHBIC CUTYaIUH.

4. Bosnarpaxnaenue. Bo3HarpaxueHue
KOHKYPEHTOCIIOCOOHO, €CIIM B JIPYroil KoMmIia-
HHUH 32 Ty e pa0oTy MpH COMOCTAaBUMBIX YC-
JIOBUSIX YEJIOBEK IMOJIYYUT aHAJOTUYHOE BO3HA-
rpaxaeHue. Bo3Harpax/aeHue CIpaBeInBo,
eciu 3a pabory, Oornee moe3Hyro s (Teei)
KOMITAaHHWH, COTPYIHUK TToirydaeT oosbire [10].

5. OdopmiieHue NO3MUMHU 3AMMUTHUKA
HHTEPECOB KJIHMEHTAa BHYTPH KOMIAHHH.
s pazButust KO HykeH 3allIUTHUK WHTEpPE-
COB KJIMEHTa BHYTpH KOMIaHWH. B 3amamHoit
TEPMUHOJIOTHH 3Ta JOJDKHOCTH HAa3bIBAETCH:
Chief Customer Officer (CCO) [10]. B pyc-
CKOM JKBUBAJICHTE — «TUPEKTOP 1O KIMEHTHH-
ry». JIMpekTop mo KIMEeHTHHTY Hh3ydyaeT Ou3-
HEC-TIpoIiecC, YTOObI MOHSTH, YUYHUTBIBAIOTCS
JIY B HEM WHTEPEChI KIIMEHTa U MOTYT JI UHTE-
PECHI KITMEHTA YYUTHIBATHCS TTOJTHEE.

6. Texnonoruzauusi KO. Texnomoru-
3alUsl TPOUCXOAUT TOTJA, KOTrjga JeHCTBUS,
CBsI3aHHBIC C O0ecreueHrneM mporecca, ITUK-
TYIOTCSl CIIEUANIbHO CO3JaHHBIMHU JJIsI 3TOTO
WHCTPYMEHTaMHU — OOOPY[IOBaHWEM WU JIPY-
TUMH TEXHHYeCKUMHU cpenctBamMu. OCHOBHas
TpynHocTh BHeApeHuss KO — paspaboTka cu-
CTeMbl yIpaBiicHUs, B kotopoii KO Obuia Obl
YaCThIO TEXHOJIOTMYECKOTO TpoLecca.

7. Auarnoctuka KO. BaxueiMu sie-
MeHTamu co3naHusi KO koMmaHum sBIsieTCs
JMATHOCTHKA — MOCTOsTHHAsA TipoBepka Ha KO.
JIurHocTrKa JOJDKHA BKIIIOYATh KakK OICHKY
BHyTpeHHel KO (ynoBieTBOpeHHOCTh COTPY/I-
HHUKOB), TaK U oijeHKy KO coTpynHHKOB (OTHO-
IIeHUE K KireHTam). J{is rexaonorusanuu KO
B COBPEMEHHOM YIIPABIIEHUN TIPUMEHSIOTCS
T.H. CRM-cucremsl.

CRM-cucrema (B mep.c anr. Customer
Relationship Management — «ympaBieHue
B3aMMOOTHOLICHUSIMH € KIIMEHTaMU») — 3TO
nH(pOpPMAIIMOHHAsI CHCTEMa, Ha3HAaYeHUEM KO-
TOpOM SIBJSIETCS aBTOMATH3alNs OM3HEC-TIPO-
[IECCOB KOMITaHWH, 00€CTIEYNBAIONINX B3aHMO-
JIeiCTBUE BCEX €€ MOJIpa3/IeICHUH ¢ KIIMEHTaMU
Ha ypoBHe, onpenensiemom CRM-uneonorueit
[1]. Takasa cuctema, ¢ OTHOW CTOPOHBI, pelia-
€T 3a/1a41, HAIpaBJICHHBIC HA YIOBICTBOPEHHUE
W yIep’)KaHUE KIWEHTOB, C APYTOH — CIy)KUT
ONTUMH3ALNHU JICATEILHOCTH KOMITAaHHH, CO-
Kpamasi M3IEP)KKH, CBSI3aHHBIE C MOUCKOM
1 00paboTkol WH(pOpPMAIMK, AHAIN30M JIaH-
HBIX, YIPaBJICHHEM MIPOIaXKaMH U T.1I.

B  xoMmaHum  C MHPOBBIM  HWMEHEM
«PriceWaterhouseCoopers» YTBEPKIIAIOT:
«CRM — aT0 cTparerus, HalleJICHHA HA CO3/1a-
HUE TOJITOBPEMEHHBIX U MPUOBLIHHBIX B3aUMO-
OTHOUICHUH C 3aKa3uMKaMM Yepe3 MOHUMaHHue
UX WHAWBUAYaIBHBIX OTpeOHOCTEW». [pyroe
XapaKTEepHOE OIpelelIeHne OTPaXkaeT BOCIIPH-
strue CRM B ero cpaBHUTEIEHO HOBOM, CyTry00
npukiagaoi umnoctacu: «CRM — 310 TexHOMO-
THsl, HalleICHHAs: Ha 3aBOCBaHME, YIOBJICTBO-
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peHre W COXpaHEHHE IUIATEKECIOCOOHBIX 3a-
ka3unkoB» [3]. JIroboe U3 ATUX ompenencHuit
[IOKa3bIBACT, YTO IO OTHOLICHHIO K OU3HECcy
«YTPAaBJICHHE B3aUMOOTHOIICHUSMU C KJIUCH-
TaMWy) OTpa)kaeT YNPaBICHUYECKYIO MOJICIb,
KOTOpasi B PyCCKOM SI3bIKE€ HA3bIBACTCS «KIIH-
CHTOPUEHTHUPOBAHHOCTHY.

Kak cBsg3anel CRM u KO? KO o3nauaer,
YTO CETOIHS Majo MPOJaTh TOBAP WIH YCIYTY
KiMeHTy. X Hazo mpojarh npaBUibHO. Tou-
Hee OyneT cKas3aTh, MPEMOJHECTH, YIMaKOBaB
TOBap WJIHM YCIYTY, UCXOIS M3 MPEINOYTEeHUIH
KJIMEHTa, €ro BKYCOB, BO3MOXKHOCTEe!. B cuiy
9TOTO TPOUCXOAUT TEHICHIUS YBEIHMUCHUS
nepcoHanu3anuu Kiauenta. DopMmbl U Me-
TOABI PabOTBl C HUM CTaHOBSITCS OCHOBOH
KOPIIOPaTUBHON OW3HEC-MOJIETN KOMIIAaHUH.
Ota Moxenb u ecth KO. Ilpemmoxkenue mis
KJIMCHTA JOJDKHO YYHWTHIBATH €TO BBICKA3aH-
HBIC W HEBBICKa3aHHBIC MoXkelanus. Hemo-
CTaTOYHO BECTU HCTOPUIO KOHTAKTOB C KJIU-
€HTOM, €T0 IMOKYNOK u c4eToB. HeoOxomumo
YYHUTHIBATh MHOJKECTBO HHBIX HIOAHCOB — W3
obnactu OM3HECA, KXUTCHCKHUX, IICHXOJIOTH-
YECKHUX, — CIIOCOOHBIX TIOBIHATH HA PEIICHUE
KJIMEHTA.

[Mosienenne CRM — 310 peakiust OusHe-
Ca Ha YCIIOKHSIOUIMECS 3alpOChl KIMEHTOB.
CRM-cucTtembl SIBISIOTCS TEXHUUYECKUM pe-
IIIEHUEM, C TTIOMOIIBI0 KOTOPOTO MOYKHO OCY-
mecTriATh KO Ha MpakTHKe, yUYUThIBaTh pas-
JIMYHBIC CTOPOHBI U XapPaKTCPUCTHKH KIIMEHTA
u uctopuro padotel ¢ HUM. [IpakTrueckas pe-
anu3anus KIMeHTOPUSHTUPOBAHHOW MOJIETH
gacto mpuobOperaer xapakrep Oonee OOIIHX,
m100aTbHBIX M3MEHEHWH B KOMIIAHWH, 3aTpa-
TCUBAIOIIMX BCE OCHOBHbBIC OH3HEC-TIPOIIECCHI
KOMIIAHHH, a HE TOJIKO M HE CTOJIBKO OHM3HEC-
MPOLIECChl, OTBETCTBEHHBIC 3a B3aUMOJICHU-
CTBUE C KIIMEHTaMH, — IMPOAAXKH, MAPKETHHT,
nocienpoaaxusii cepsuc. CRM-uueonorus
MIPOHMU3BIBACT BCE OCHOBHBIC OM3HEC-TIPOIIEC-
ChbI KOMITAHUH: OT MMPOU3BOJICTBA U pa3padOTKU
JI0 TIPOJIaXK M MOCJICIPOAKHOTO 00CITyKHUBa-
Hus. KpynHble KOMIIAHUM U KOPIIOPAIUU JIaB-
HO OIICHWJIH MPEUMYIIECTBA KIMEHTOPUCHTH-
poBaHHOTO TIoAXOAa K On3Hecy. OHAKO JIHIITH
C TIOSIBJICHUEM MH(OPMAIIMOHHBIX TEXHOJIOTHIt
CRM-uzeonorus caenanach JOCTYITHOW IIHU-
POKOMY KpYTry KOMITAaHWH, BKIIIOYas MaJjble
U CPEIHHE TIPEIPHUSATHS.
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